X3: Tippecanoe, Indiana - Strategic Engagement & Partnership Development (20
Emails)

X3.005: The Bell Tower at Purdue — Confirming Agreements
Dates: December 30, 2024 — January 5, 2025 (Monday to Sunday)
(Marking a moment of clarity and commitment, as we signal our intentions)

Objective: Finalize alignment on essential terms and celebrate the New Year, incorporating
examples and milestone language to make the zero-down payment structure and partnership
benefits clear and approachable.

Daily Structure with Giving Plan and Final Agreement Attachment

Day 1: Initial Contact & Agreement Recap with Examples

Matrix Kids to Legal Shield Contact (Email)

Subject: Partnership Outline and Key Agreements

Hello [Contact's Name],

We’re excited to share a preliminary outline of our key agreements for the partnership. To
ensure we’re aligned, we’ve outlined the main points based on our recent discussions. This
will allow both of us to start the New Year on the same page.

Key Points:

e Client Support: Matrix Kids will channel all early childhood education IP cases
through Legal Shield, offering a steady client flow.

e Brand Visibility: Legal Shield becomes our exclusive IP defender, boosting regional
visibility and market presence.

o Financial Flexibility: To support immediate needs, we propose a Zero-Down
payment model, where our quarterly revenue share begins after a six-month start-
up period.

Example: With our proposed revenue-sharing model, if your firm generates an additional
$20,000 in net revenue from Matrix Kids referrals in Q3 of 2025, Legal Shield would receive
20% of this revenue.

Let’s discuss these terms in more detail! Please let us know if we can address any initial
questions.

Warmly,

[Your Name]

Day 2: Financial Flexibility Clarification

Simulated Phone Call: Exploring Financial Flexibility

Matrix Kids: Hi [Contact's Name]! Thanks for reviewing the outline. We want to emphasize
that our zero-down payment approach allows us to start without upfront financial
commitments.

Legal Shield: That sounds ideal. Could you explain how the quarterly revenue will affect our
financials?

Matrix Kids: Absolutely. Here’s a quick breakdown—think of it as a “pay-as-you-grow”



model. We're starting with minimal financial risk. By the time revenue sharing starts, Legal
Shield will have already gained a steady client base. After six months, we’ll contribute
quarterly revenue based on net profits.

Day 3: New Year Gesture — E-Ticket Bundle & Personal Acknowledgment

Matrix Kids to Legal Shield Contact (Email)

Subject: New Year’s Greetings and a Gift!

Dear [Contact's Name],

As we approach the New Year, we wanted to send a small gift to express our appreciation.
Attached is a bundle of e-tickets to the Matrix Kids Museum for your team members and
families. We deeply respect the dedication of your team in protecting IP, and we’re thrilled to
embark on this journey together.

Wishing you all a wonderful start to 2025!

Best,

[Your Name]

Day 4: Zero-Down Terms and Revenue-Sharing Clarification
Matrix Kids to Legal Shield Contact (Email)
Subject: Partnership Terms — Zero-Down Payment Model & Revenue Sharing
Hi [Contact's Name],
Following up on our recent discussions, we’d like to clarify our Zero-Down partnership
terms:
o Initial Phase: Six months with no upfront financial commitments.
¢ Quarterly Revenue Share: Starting in Q3 of 2025, Matrix Kids will pay a 20%
share of net profits generated from client cases through Legal Shield.
Milestone: By agreeing to this model, we’ve created a sustainable and low-risk entry to
support your operations through additional revenue.
Please review these terms and let’s connect to confirm details!
Warm regards,
[Your Name]

Day 5: Reassurance on Partnership Flexibility

Simulated Phone Call: Addressing Concerns & Offering Flexibility

Legal Shield: We're cautiously optimistic about this. It sounds flexible, but what if
unforeseen changes affect our finances?

Matrix Kids: That’s a fair concern. To address this, we’ll include a six-month exit option,
allowing either party to reassess. And, we’ll have a milestone review to ensure the
partnership’s meeting both our needs.

Day 6: Introducing Key Contacts and Celebratory Connection

Matrix Kids to Legal Shield Contact (Email)

Subject: Key Contacts for Your Partnership Team

Dear [Contact's Name],

We're thrilled to kick off this partnership with you! I'd like to introduce [Contact Person’s



Name], who will be your go-to partner support. They’ll be on hand to guide you through any
questions and provide additional resources.

Wishing you a fantastic start to the New Year!

Cheers,

[Your Name]

Day 7: Final Agreement & Summary Table — Zero-Down Payment Structure

Matrix Kids to Legal Shield Contact (Email)

Subject: Official Partnership Agreement — Zero-Down Payment

Happy New Year, [Contact's Name]!

To begin this New Year with a clear, structured foundation, we’re thrilled to share our official
partnership agreement. This document includes all our key terms, including a summary
table for easy reference:

‘Term HDetails

‘Initial Payment HNone — Zero-Down

‘Exit Clause HSix-month review for mutual assessment

|
|
‘Revenue Sharing HZO% quarterly from net profits, starting Q3 2025 ‘
|
|

‘Employee BeneﬁtsHAnnual museum passes, resource access

Please review and let us know if any adjustments are needed. Here’s to a successful
partnership!

Warm regards,

[Your Name]

Attachment: Final Agreement Simulation Text (Zero-Down Payment)

Final Purchase Agreement - Zero-Down Payment Framework

This Agreement (“Agreement”) is made this 1st day of January 2025, by and between
Matrix Kids Cards Publishing ("Purchaser") and Legal Shield Tippecanoe ("Seller").

Recitals

WHEREAS, Purchaser seeks to acquire Seller’s IP legal services for its publishing initiatives;
WHEREAS, Seller agrees to a Zero-Down financial model, allowing Purchaser to build a
client base and generate revenue.

Key Terms
1. Purchase Structure & Payment
o Zero Initial Payment: No upfront payment required.
o Quarterly Revenue Share: Starting in Q3 2025, 20% of net profits from
referred cases will be paid quarterly.
2. Flexibility & Termination
o Exit Clause: Either party may end the Agreement within six months with
notice.
o Six-Month Review: Milestone review in July 2025.
3. Responsibilities
o Seller: Maintain service standards and retain client autonomy.



o Purchaser: Support financially, ensure referrals, maintain clear
communication.
4. Employee Benefits: Annual museum passes, access to digital IP resources, and
workshops.
5. Effective Date: January 1, 2025
6. Entire Agreement: All terms contained within. No additional verbal agreements

apply.

Matrix Kids Cards Publishing
Signature: Date:
Legal Shield Tippecanoe

Signature: Date:




